
A R A W W W . A R A U S A . C O M / S T U D E N T H O U S I N G10

CONFIDENTIAL - ORLANDO, FL (NOTE SALE)
Scenario: ARA was engaged to market the note collateralized by 

a Class A student housing asset located less than one mile from the 

University of Central Florida in Orlando, FL. The fully amenitized asset 

was built in 2007 and was 100% occupied and in excellent condition 

at the time of sale.  

ARA Results: ARA broadly marketed the note on behalf of a national 

bank and received 12 offers. The selected buyer was a private group 

that closed on the transaction with a bridge loan as part of a deed-

in-lieu of foreclosure.

2011 ARA CASE STUDIES

YOC:  2007•	

Size: 156 Units/ 624 Beds•	

Occupancy at Sale: 100% •	

CASA CORDOBA - TALLAHASSE, FL (REO SALE)
Scenario: Casa Cordoba is a Class B asset near Florida State Univer-

sity in Tallahassee, FL. Due to a previous over-leverage situation, the 

bank-owned asset was in economic distress and suffering from major 

economic loss for the 2011-2012 academic school year. The asset 

was also in need of significant capital improvements in order to re-

main habitable for the coming years.

ARA Results: ARA marketed Casa Cordoba on behalf of a national 

special servicer and gave over 10 tours and received 10 offers. The 

selected buyer was a New York based private student housing owner 

that closed on the transaction “all-cash” within 45 days of contract 

execution.

YOC: 1971•	

Size: 98 Units/348 Beds•	

Occupancy at Sale: 94%•	

2011 ARA CASE STUDIES

CONFIDENTIAL - STARKVILLE, MS (NOTE SALE)
Scenario: ARA was engaged to market the note collaterized by a 

Class A student housing asset located several miles from Mississippi 

State University in Starkville, MS. The fully amenitized asset was built 

in 2007 and was 70% occupied at the time of sale. The property was 

in need of significant capital improvements.  The note was non-per-

forming and in maturity default.

ARA Results: ARA broadly marketed the note on behalf of a national 

bank and received 9 offers. The selected buyer was a private group 

that closed on the transaction within seven days of contract execu-

tion.

YOC: 2007 •	

Size: 159 Units/ 504 Beds•	

Occupancy at Sale: 70% •	
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